Tips Techniques For Product Managers To
Better Understand How To Sell Their

As a product manager, one of the crucial skills you need to possess is the ability

to sell your product effectively. Understanding the sales process and knowing
how to communicate the value of your product to potential customers is vital for

the success of your product and the growth of your company.

1. Know your target audience

The first step in selling your product is understanding who your target audience

is. Conduct thorough market research to identify your potential customers, their
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needs, pain points, and preferences. This understanding will help you tailor your
sales approach and create a compelling value proposition that resonates with

your target audience.
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2. Highlight the unique selling propositions

In a competitive market, it's important to differentiate your product from others.
Identify the unique selling propositions (USPs) of your product and emphasize
them in your sales pitch. Whether it's the features, benefits, or overall value
proposition, make sure your potential customers understand what sets your

product apart from the rest.

3. Be customer-centric

Effective selling involves putting yourself in the shoes of your customers.
Understand their pain points, motivations, and goals. By adopting a customer-

centric approach, you can better tailor your sales pitch to address their specific
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needs and demonstrate how your product can solve their problems or serve their

desires.

4. Build relationships

Selling is not just about closing a one-time deal. It's about establishing long-term
relationships with your customers. Invest time and effort in building rapport and
trust with your potential customers. Show genuine interest in their success and
provide ongoing support and value even after the sale. Building strong
relationships will not only increase customer loyalty but also generate positive

word-of-mouth recommendations.

5. Continuous learning

The sales landscape is constantly evolving, with new techniques and trends
emerging regularly. As a product manager, it's essential to stay updated with the
latest sales strategies and continuously improve your selling skills. Attend sales
training programs, read books, listen to podcasts, and learn from successful sales

professionals to elevate your knowledge and expertise.

6. Collaborate with sales team

Product managers and sales teams should work hand in hand to ensure a
successful selling process. Collaborate with the sales team to understand their
challenges, gather feedback from the field, and align your product roadmap
accordingly. By establishing a strong partnership, you can leverage their
expertise in customer interactions and gain valuable insights to refine your

product and marketing strategies.

7. Utilize data and analytics

Data-driven decision making is a fundamental aspect of successful selling.

Leverage data and analytics tools to monitor the performance of your product,



measure sales metrics, and gain insights into customer behavior. Use this data to
identify trends, opportunities, and areas for improvement, enabling you to make

informed decisions and optimize your selling strategies.

8. Effective communication

Clear and persuasive communication is essential for selling your product
successfully. Whether it's through presentations, written materials, or face-to-face
interactions, ensure your communication is concise, compelling, and tailored to
the needs of your audience. Practice active listening and ask relevant questions
to understand your potential customers' requirements and provide well-thought-

out responses that address their concerns.

9. Adapt and iterate

Selling is an iterative process. Pay attention to customer feedback and iterate on
your sales approach based on their responses. Continuously gather feedback
from your sales team, customers, and market trends to identify areas of
improvement and adapt your selling strategies accordingly. Being flexible and
willing to make changes will help you stay ahead in the dynamic market

landscape.

10. Stay confident and motivated

Lastly, maintain confidence in your product and remain motivated throughout the
selling process. Selling can be challenging, with potential rejections and
roadblocks along the way. However, maintaining a positive mindset, believing in
your product's value, and staying motivated will help you overcome obstacles and

succeed in your sales endeavors.

, as a product manager, developing effective selling skills is crucial for the

success of your product and the growth of your organization. By knowing your



target audience, highlighting unique selling propositions, being customer-centric,
building relationships, continuous learning, collaborating with the sales team,
utilizing data and analytics, effective communication, adapting and iterating, and
staying confident and motivated, you can better understand how to sell your

product and achieve sales success.

Remember, selling is not just about convincing others to buy your product; it's
about genuinely understanding your customers' needs and providing value that
solves their problems. By following these tips and techniques, you'll be equipped
with the knowledge and skills to sell your product effectively and drive the growth

of your company.
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How do you measure the success of a product manager? Ultimately it comes

down to how successful their product is. The more units that get sold to
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customers who have decided that your product is what they really need, the

better job you have done in creating a solution to your customer's problems.

What You'll Find Inside:

* PRODUCT MANAGERS WHO WANT TO LOOK GOOD CAN LEARN FROM
ESTEE LAUDER

* WHAT PRODUCT MANAGERS CAN LEARN FROM DISNEY’S PRODUCT
VAULT

* WHICH FORMS OF SOCIAL MEDIA SHOULD PRODUCT MANAGERS BE
INVOLVED IN?

* PRODUCT MANAGERS NEED TO KNOW 4 WAYS TO OFFER THEIR
CUSTOMERS A “NEXT BEST OFFER”

As product managers we always need to understand where our next product is
coming from. This means that we need to be able to decide if we want to jump
into an existing market and compete with everyone else or if we want to try to

create a new market for our product.

Getting customers to buy our product is a good first step, but how can we get
them to buy even more? It turns out that the answer to this question can be found
in a number of diverse places including at a monster truck rally or buried deep in

Disney's vault.

Social media has arrived and seems to be everywhere these days. This means
that product managers have to figure out how to use it in order to boost sales of
their product. Once sold, we need to figure out how to work with our sales teams

to offer our customers a "next best offer".

Where your next customer is going to be located is always a good question.

Product managers need to start to think globally when it comes to selling their



products. If we look around us, we may discover that companies like Apple are

well positioned to show us how we can sell more products.

Since we can't predict the future, we need to always be preparing for the worst.
There's always a chance that one of our customers could impose a sequestration

and we'd have to determine the impact that would have on our product sales.
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