
The Two Minute Secret To Closing More Sales
– Sell More
Are you tired of struggling to close sales and looking for a game-changing
technique? Look no further because we have the ultimate solution for you. In this
article, we will reveal the two-minute secret that will help you increase your sales
and boost your revenue.

Closing a sale is often the most challenging part of the selling process. Many
salespeople find themselves facing objections and difficulties in convincing
potential customers to make a purchase. However, with the right approach and a
little secret technique, you can turn the tables in your favor and become a master
closer.

The Psychology of Closing Sales

Before we dive into the secret technique, it is important to understand the
psychology of closing sales. Successful salespeople know that closing a sale is
not just about using persuasive language or pushing customers into making a
buying decision.

TIGER SELLING: THE TWO MINUTE SECRET TO
CLOSING MORE SALES (SELL MORE SERIES
Book 1) by Marvin Himel(Kindle Edition)

5 out of 5
Language : English
File size : 2212 KB
Text-to-Speech : Enabled
Enhanced typesetting : Enabled
Word Wise : Enabled
Print length : 80 pages
Lending : Enabled

https://open-source-book-library.web.app/free-book.html?pdf-file=eyJjdCI6IlV1R0pBWDUxVjR1dXAwSzRkVEo3UUJ3TEFCb01teXd3MVEyVldUeHZFcmZycGJyWWU4cGFCTysxMVFkeGRYZ1JOV0FOXC9OZDBNbFFBQjV1ZFwvMHlBazJKR0Y3dldxalVnaW4xaDV0VXU5cm1tTnV2YjhEbDNON1dPbzZESTQ3THRyeWpIRGF1aW05UjZTc2tOc1NkZ0hZZkhSdUtMVmh5WFk5SnhjSXdSV2RXVWU4RGlDNG5vUFdnNXgwVTduSVwvYUJ5cmlPVXY2aHp4cVwvK3FZYkYzcm5rQUFjXC9iZ3pNYjVCS0hEdm5tOURrRT0iLCJpdiI6IjJjMjkwNzc0ODVhZDY3ODBjZWIwMDc2Mjc4ODliMTIyIiwicyI6IjY5Mzg2MTcwYTAxMzc4MWUifQ%3D%3D
https://open-source-book-library.web.app/free-book.html?pdf-file=eyJjdCI6Ik1EQjBrY0VpODh3WG9ZVDl6VkNzN2hNbDJOSndiMSt5RnkxQU5TVUVkUENXK0cydFBtSHNtVUNOUGF6Z0haXC9SS0lnY2RZU2FVNStlWUVLWTh3ZGdibDhTakd6VnRxNzhraEN5THlhTnNCV1BXWnRHOHg0dWIwbjFsUVlielJ0dzFZaVY2VjRQWWhicHZcL1BubkUyc3kxN2YxU29rVjlMaGs2dHlyanozRndHYVdpWmtXKytIRWlGMEo5YklnQkZQSFFCbnhPbkZFZWtBaGxDNEJzR2lyMXRDM1g5NWRVc2dCczVWa1M4bmk0TT0iLCJpdiI6IjU3MTBmZTljZTZhZDhjZDYzYjVmNzczYzZmZGIzOTM4IiwicyI6ImYyMWQ2MDk1YTQzMjliM2EifQ%3D%3D


Screen Reader : Supported
X-Ray for textbooks : Enabled

Instead, closing a sale is about building trust, creating a connection, and
understanding the needs and desires of your customers. When you can truly
empathize with your potential buyers and provide them with a solution that aligns
with their goals, closing the deal becomes much easier.

The Two-Minute Secret Technique

Now, let's reveal the two-minute secret technique that can help you close more
sales and skyrocket your success. This technique is known as the F.A.B method
– Features, Advantages, and Benefits.

The F.A.B method is a powerful tool that allows you to present your product or
service in a way that resonates with your customers on a deeper level. By
highlighting the features of your offering, explaining their advantages, and
demonstrating the direct benefits to your customers, you create a compelling
argument that is hard to resist.

Here's how the F.A.B method works in practice:

1. Features

Start by listing the unique features of your product or service. These are the
characteristics that set you apart from the competition and make your offering
valuable. Make sure to emphasize the features that directly address the pain
points and challenges your potential customers are facing.
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For example, if you are selling a fitness app, one of the features could be
personalized workout plans tailored to individual user goals.

2. Advantages

Once you have identified the features, it's time to explain the advantages they
bring. Advantages explain why a certain feature is beneficial to the customer.
They provide a logical reasoning behind why your product or service is the best
choice for the customer.

Continuing with the fitness app example, an advantage of personalized workout
plans is that they maximize efficiency and ensure faster progress towards fitness
goals.

3. Benefits

The final step is to highlight the direct benefits that your customers will
experience by using your product or service. Benefits tap into the emotional
aspect of the buying decision, as they illustrate how your offering can improve
their lives, solve their problems, or bring them joy.

In the fitness app example, a benefit of personalized workout plans could be that
users will achieve their desired fitness level faster, leading to increased self-
confidence and overall well-being.

The Power of the F.A.B Method in Closing Sales

The F.A.B method is a game-changer in the world of sales because it addresses
both the logical and emotional aspects of the buying decision. By employing this
technique, you can effectively communicate the value of your product or service
and convince your potential customers that it is the best solution for their needs.



Remember, closing a sale is not about manipulating or pressuring your customers
into buying something they don't need. It's about genuinely understanding their
pain points and demonstrating how your offering can provide the desired outcome
they are seeking.

The Two-Minute Secret - Your Key to Selling More

Now that you understand the power of the F.A.B method, it's time to implement it
into your sales strategy. Take two minutes before every sales pitch or
presentation to structure your approach using the F.A.B method. By clearly
articulating the features, advantages, and benefits, you will create a compelling
case that will make it hard for your potential customers to say no.

Mastering the art of closing sales takes practice, but with the two-minute secret
revealed in this article, you are already one step closer to becoming a sales
superstar. Start implementing the F.A.B method today and watch your sales soar!
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How to Sell More than Ever Before

I Believe a sales career Should Be Exciting, Profitable and Rewarding
If you want to become one of the best salespeople in the world I can show you
how.

In Tiger Selling, you will learn how to:
Increase Your Closing Ratio by 86% in 2 Minutes
If you’re a salesperson who is still developing your skills, you will never be able to
compete with the best salespeople unless you master the techniques outlined in
this book. Some of the topics you gain an in-depth knowledge of:
•Develop strong presentation skills
•Gain more confidence in your own abilities
•A high degree of self-motivation
•Create more passion for selling
•Strive for more personal ambition
•Become more resilient and persistant
•Improve your ability to communicate with people at all levels
•Significantly improve your negotiation skills
•Be more results focused
•Master time management
Is this book for you?
If you are thinking about reading this book, chances are you are interested in
improving yourself; enhancing your career and becoming more successful.
Perhaps you’re struggling in your career and aren’t quite sure why. Whatever
your reasons are for thinking about reading this book, congratulations on seeking
this opportunity to improve your skills and develop your talents.
For New Salespeople: Step-By-Step Instructions



If you're a first-time salesperson then this book is for you! This book will give you
all the tools you need crush the competition.
For experienced salespeople: How to Sell More In a Week Than You Did Last
Month

I'm going to share with you my success secrets that will teach you how to
dominate your competition. All you have to do is read the techniques and follow
them (it takes about 3 hours of work to get more success than you have ever
had).

About The Author

Marvin Himel has over 30 years experience in sales and sales training. For the
last 8 years his focus has been on sales training for individuals, small businesses,
and corporations. He is the President, and founder, of Tiger Quest, an
international Sales Training company.

Learn how to sell more today. Scroll up and grab your copy now.
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When it comes to expanding our knowledge and exploring new concepts,
Very Short s (VSIs) have proven to be an invaluable resource. These
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into a realm...

The Hidden Case of Ewan Forbes: Uncovering
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Ewan Forbes: a name that sends shivers down the spine of those who
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When Newport Beat New Zealand: A Historic
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The Military Origins Of The Republic 1763-1789
When we think about the birth of the United States, it is often images of
the Founding Fathers, the Declaration of Independence, and the
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